Implementation Services for Industry Clouds

Hexaware

Overview

Hexaware is headquartered in Mumbai,
India. It has more than 32,000 employees
across 54 offices in 28 countries. In CY24,
the company generated $1.43 billion in
revenue, with Financial Services as its
largest segment. Hexaware's healthcare
and life sciences solutions leverage
cloud technology to enhance patient
care, improve data management and
support innovative R&D. The company
has demonstrated significant growth

in its industry cloud revenue in the UK
region, with a notable 26.60 percent
increase, reflecting its strong market
presence and effective strategies.
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Strengths

Innovative platforms and tools: Hexaware's
Amaze® platform is a key component of

its cloud transformation services. This
platform, fuelled by automation, provides a
comprehensive road map for cloud migration
and modernisation, ensuring a smooth and
efficient transition to the cloud. Additionally,
its proprietary Al and automation tools, such
as RapidX™ and tensai®, further enhance its
service offerings by streamlining processes
and improving CX.

Client engagements and implementations:
Hexaware's robust growth reflects the
company's effective strategies and strong
market presence, particularly in the financial
and healthcare sectors. The company

has a proven track record of successful
implementations in the UK, with over
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Rising Star

80 successful projects and 62 ongoing
engagements. Its extensive experience is
supported by numerous client case studies,
showcasing its ability to deliver tailored
solutions that meet industry-specific needs.

Industry-specific cloud transformation:
Hexaware specialises in industry-specific
cloud transformation, which involves tailoring
cloud solutions for different industries.

This approach ensures businesses can
leverage cloud technology to its fullest
potential, enhancing agility, compliance

and operational efficiency.

Caution

Hexaware needs to gather more local
references and reviews to further strengthen
its position in the UK market. Building

a strong base of local testimonials will

help enhance trust and credibility among
potential regional clients.
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